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 :  Summation

AD :  Anno Domino

BEP :  Break Even Point
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BS :  Bikram Sambat
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e.g. :  Example

etc. :  Etceteras
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FY :  Fiscal Year

GON :  Government of Nepal
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GSM :  Global System for Mobile

HMG :  His Majesty Government

i.e. :  That is
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Ltd. :  Limited

Mgmt. :  Management
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No. :  Number

NPM : Net Profit Margin/Ratio

NT :  Nepal Telecom

NTC : Nepal Telecommunication Corporation

OR :  Operating Ratio

P/V Ratio :  Profit Volume Ratio

PEs :  Public Enterprises

PPC :  Profit Planning and Control

PSTN :  Public Switched Telephone Network

Pvt. :  Private

ROA :  Return on Asset

ROCE :  Return on Capital employed

ROSE :  Return on Shareholder’s equity

SMS :  Short Message Service

SP :  Selling Price

SPPU :  Selling Price Per Unit

STD :  Subscriber Trunk Dialing

TQM :  Total Quality Management

TU :  Tribhuvan University

VC :  Variable Cost

VCPU :  Variable Cost Per Unit
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